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Safe Harbor

This presentation contains forward-looking statements about Everbridge, Inc. (“EVBG”, “Everbridge” or the “Company”) within the meaning of the “safe harbor” provisions of the Private Securities Litigation Reform Act of 1995,
based on management’s current expectation for the fourth quarter of 2023 and the full fiscal year 2023. Forward-looking statements include information related to our possible or assumed future results of operations and
expenses, our outlook, our mission, business strategies and plans, business environment, market size, product capabilities and release timing and future growth. These statements are often identified by the use of words such as
“anticipate,” “believe,” “continue,” “could,” “estimate,” “expect,” “intend,” “may,” “plan,” “project,” “will,” “would” or the negative or plural of these words or similar expressions or variations. Such forward-looking statements are
subject to a number of risks, uncertainties, assumptions and other factors that could cause actual results and the timing of certain events to differ materially from future results expressed or implied by the forward-looking
statements. Factors that could cause or contribute to such differences include, but are not limited to: the ability of our products and services to perform as intended and meet our customers' expectations; our ability to attract new
customers and retain and increase sales to existing customers; our ability to increase sales of our Mass Notification application and/or ability to increase sales of our other applications; our ability to successfully integrate businesses
and assets that we have acquired or may acquire in the future; the consequences associated with the global COVID-19 pandemic on our operations and those of our customers and suppliers; the success of the 2022 Strategic
Realignment; developments in the market for targeted and contextually relevant critical communications or the associated regulatory environment; our estimates of market opportunity and forecasts of market growth may prove
to be inaccurate; we have not been profitable on a consistent basis historically and may not achieve or maintain profitability in the future; the lengthy and unpredictable sales cycles for new customers; nature of our business
exposes us to inherent liability risks; our ability to attract, integrate and retain qualified personnel; our ability to maintain successful relationships with our channel partners and technology partners; our ability to manage our
growth effectively; our ability to respond to competitive pressures; potential liability related to privacy and security of personally identifiable information; our ability to protect our intellectual property rights; and the other risks
detailed in our risk factors discussed in filings with the U.S. Securities and Exchange Commission (the “SEC”). Moreover, Everbridge operates in a very competitive and rapidly changing environment. New risks emerge from time to
time. It is not possible for the Company’s management to predict all risks, nor can it assess the impact of all factors on its business or the extent to which any factor, or combination of factors, may cause actual results to differ
materially from those contained in any forward-looking statement. In light of these risks, uncertainties and assumptions, the forward-looking events and circumstances discussed in this presentation may not occur and actual
results could differ materially and adversely from those anticipated or implied.

Neither Everbridge nor any other person assumes responsibility for the accuracy and completeness of the forward-looking statements. We are providing this information as of the date of this presentation and do not undertake any
obligation to update any forward-looking statements contained in this presentation as a result of new information, future events or otherwise, except as required by law.

This presentation also contains estimates and other statistical data made by independent parties and by Everbridge relating to market size and growth and other data about the Company’s industry. This data involves a number of
assumptions and limitations, and you are cautioned not to give undue weight to such estimates. Neither Everbridge nor any other person makes any representation as to the accuracy or completeness of such data or undertakes
any obligation to update such data after the date of this presentation. In addition, projections, assumptions and estimates of the Company’s total addressable market, future performance and the future performance of the
markets in which the Company operates are necessarily subject to a high degree of uncertainty and risk. By attending or receiving this presentation you acknowledge that you will be solely responsible for your own assessment of
the market and Everbridge’s market position and that you will conduct your own analysis and be solely responsible for forming your own view of the potential future performance of Everbridge’s business.

Key Performance Metrics: (1) We define ARR — Annualized Recurring Revenue — as the expected recurring revenue in the next twelve months from active customer contracts, assuming no increases or reductions in the
subscriptions from that cohort of customers. (2) We define our dollar-based net retention rate as revenue generated from existing customers including recurring revenue, expansion revenue, downgrades, and cancels, compared
on a trailing-twelve-month basis. Investors should not place undue reliance on ARR or dollar-based net retention rate as an indicator of future or expected results. Our presentation of these metrics may differ from similarly titled
metrics presented by other companies and therefore comparability may be limited.

In addition to U.S. GAAP financials, this presentation includes certain non-GAAP financial measures, including Adjusted EBITDA and Free Cash Flow among others. These non-GAAP measures are in addition to, not a substitute for or
superior to, measures of financial performance prepared in accordance with U.S. GAAP. The non-GAAP financial measures used by Everbridge may differ from the non-GAAP financial measures used by other companies. A
reconciliation of these measures to the most directly comparable GAAP measure is included in the endnote to these slides on page 29.
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Who We Are

Keeping People Safe and Organizations Running

Everbridge Empowers Resilience

Everbridge is synonymous with enterprise resilience.
Leveraging intelligent automation technology,
Everbridge empowers customers to anticipate,

mitigate, respond to, and recover from critical events.

$432

$368
$271
$201
$147
$104

2017 2018 2019 2020 2021 2022
Yearly Revenue ($M)

-

Industry Leader

Early-stage Market
Opportunity

1.6K

Employees

Improving
Profitability?

(1) All data as of September 30, 2023, unless otherwise indicated
(2) Adj. EBITDA $42.1M (FY 2022) compared to $11.2M (FY 2021) and $8.0M (FY 2020). See Slide 18 for profitability trends. GAAP to non-GAAP
reconciliation on slide 29
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Why We Exist

Customer use cases include:

To keep people safe and organizations * Natural Disasters * Distributed Workforce
scale and enable our customers to protect their

. P * Global Health Risk * IT Disruptions /Cyber
people and their assets. Attacks

fe\lert)ri(jge © Everbridge, Inc. All Rights Reserved. 6



Everbridge CEM: Empowering Resilience

One Platform

The Operating System for Organizational Resilience

Faster, more accurate Managing what Resilience is
response to external is important—your proactive,
and internal threats people and assets not reactive

Enterprise-class reliability Flexible integrations with
and scale the Enterprise

Yeverbridge



“Single Pane of Glass”
for Greater Resiliency in
Critical Event Management

Unify

Common all-hazards risk picture and operating
environment

Automate

Contextual collaboration, response automation &
process optimization

Integrate
Integration with 450+ digital and physical systems

Yeverbridge
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UTA Blvd & Kerby St - There are reports of a
suspicious letter in the area.

Winter Weather Advisory
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Bennett Ave & Rockaway Rd - There are reports of a
garage on fire in the area; injuries unknown.
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Everbridge Critical Event Solutions

Business Operations

Anticipate and mitigate the impact
of disruptions to strengthen

business continuity

2 Important Alart

Main Office Closed — Due 1o severe weather
conditions and satety of our S1af, the Main office will
b closed tocay. Please sctivate wour work from
hame plan.

Ploase click here to acknowledge recespt of this
mEEEAge.

Yeverbridge

People Resilience

Maximize workforce safety,
well-being, and productivity

wherever people are

Review and Send
Mirssags Datais.
Evacuation Notice
Immadiately evacuate
Lawrence Center Nloors @ 1, 2,

and 3 due to a reported Gas
Leskc. Remain caim and fallow

N ©

Digital Operations Smart Security

Minimize the impact of IT service Protect buildings, assets, and

disruptions and reduce people in your physical locations

unplanned work

Alarm Details

Alarm 1D 56983
Alarm Type Perimeter Inruder
Priarity 1

SLA Level 1

Alorm Point  MSF-FNC-Zone-004

TETAREE

@ Prowy Senvice

Acthve Incidents

© Everbridge, Inc. All Rights Reserved.

Public Safety

Safeguard the public before,

during, and after critical events

Amber Alert

Jon Mason B year old boy missing, brown Y L
hair, brown eyes, 4 feet 8 inches tall, Last
seen in Eim Park, MA. Blue Chevy Malibu

a
with NY license plate.
B ™ | —3
L - ’

o
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Everbridge Customer Base

Private Sector Extensive Public Sector
Customer

Base Across

ﬁ Private and ﬁ
Public

THE 1 0 9 THE Sectors 1 0 THE 1 0 23

Largest Leading Global Largest
Global Tech Investment Banks2 Busiest US Airports4 UsS. gCitieSS

Companies’

gt 25 @) 5
4 THE 50 Countries Continents

Fortune 503

(1) Based on Forbes 2022 World's Largest Tech Companies. (2) 2022 Statisa rankings of leading global investment banks by revenue from investment banking. (3) As of September 30, 2023. (4) Federal Aviation
Administration list of enplanements in Commercial Service Airports as of August 31, 2023. (5) 2020 Census data

Y'everbridge © Everbridge, Inc. All Rights Reserved.




Setting the Standard in Security and Compliance

*****
*;BGDPR* G-Cloud
*

5 o i EU-US Supplier

PRIVACY SHIELD s C| OUD e q rce
COMPUTING 7 s § p

cwia ‘
acts

Yeverbridge : 7701 & -'e)

HM Government ® ANATEL

@ F d RA M P Telecom Regulatory Authority of India
c .

“Cacma

i Communications
NI ;I and Media Autherity

fe\lert)ri(jge © Everbridge, Inc. All Rights Reserved. 11




Industry Recognition

Verdantix: Smart
Building Security

G2: IT Management
& Enterprise

Leader Software
(G

Top 50

BEST SOFTWARE AWARDS

2023

Certified

MAY 2022-MAY 2023

Yeverbridge

& SECURITY

COOVIES

_ Comparably Global
Service to the Culture

Citizen Award

4y
Best Company
7

Grea\SVF;Iflfe To Government . Edison Awards: Public Fast Company:
Security Award: Warning Center World Changing
Control Center Ideas

WE MADE
THE LIST!

—today

ent Security Awards

© Everbridge, Inc. All Rights Reserved.




Market Leading CEM Differentiation

The Everbridge CEM Platform:

Gain Clarity, Act Faster, Improve Outcomes

+H0R 1°lo i
10701%
Platform Scale Data Products IP Patents
One Platform. Resources to support Automated, real-time Broadest suite for 160+ worldwide
One Process. teams of all sizes threat detection for response management of patents
One Response. globally 100+ types of risk critical event lifecycles
Anywhere.

Billions of critical interactions delivered globally in 2022

Yeverbridge


https://thenounproject.com/term/patent/1278702

Commitment to ESG: Keeping People Safe

and Organizations Running

o’

Environmental

Customer Benefit Everbridge Public

Safety Solutions

Social

Everbridge People

Resilience Solutions

N

Governance

Unique
“Duty of Care” Suite

Reducing office footprint
Maximize cloud data providers
Everbridge Focus Careful use of travel

Partner of the COP (26 & 27)
World Climate Summit

Yeverbridge

Demonstrated commitment to DEI
Investing in employee development
Investing in employee savings plans

“Great Place to Work” certified

Improved disclosure (ARR)

Strong employee compliance

program

ISO 27001 Certification

Link to: Everbridge Sustainability Report



https://ir.everbridge.com/static-files/d4789d5c-bc43-4527-b773-5cee971ce6d8
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Predictable SaaS Recurring Revenue Model

$120

$100

REVENUE ($ MILLION)
o

o

m Subscription

(1) Trailing average since FY18, and as of September 30, 2023.

PS+License

16
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70
$2
$_

1Q19 2Q19 3Q19 4Q19 1Q20 2Q20 3Q20 4Q20 1Q21 2Q21 3Q21 4Q21 1Q22 2Q22 3Q22 4Q22 1Q23 2Q23 3Q23

S399M

ARR at 3Q23

“90%  90%+

of revenue is subscription?! of revenue contracted
prior to quarter start?

1.7

years average length of
customer contract3

(2) Average 95% of the revenue recognized in each of the eight most recently completed quarters was generated from contracts entered into in prior quarters or renewals of those contracts, exclusive of upsells.

(3) As of September 30, 2023. Contract lengths generally range from 1-3 years.

Yeverbridge

Everbridge, Inc. All Rights Reserved.
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Diversified Revenue Profile

Revenue by Sector?

Public
24%

Private
76%

(1) For the quarter ended September 30, 2023

«everbridge © Everbridge, Inc. All Rights Reserved.

North America

75%

Revenue by Geography?

Rest of World
25%



Substantial Improvement in Cash Flow and Profitability

Adj. Free Cash Flow ($M)
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2017 2018 2019 2020 2021 2022 YTD 2023

s Adj. Free Cash Flow ($M) ===« Adj. EBITDA Margin (%)

40%

35%

30%

25%

20%

15%

10%

5%

0%

(5)%

(10)%

Year-to-date 2023 adj. EBITDA margin and adj. free cash flow exceed full-year 2022

Adj. EBITDA Margin (%)

(1) See slides 31 and 34 for reconciliations of Adjusted Free Cash Flow to Net Cash from Operating Activities and Adjusted EBITDA Margin to net income/(loss) margin, the most comparable metrics calculated in accordance with U.S. GAAP
(2) FY22 and year-to-date 2023 Adjusted Free Cash Flow are adjusted for costs related to 2022 Strategic Realignment.

Yeverbridge

© Everbridge, Inc. All Rights Reserved.
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Improvements in Operating Leverage and Capital Structure

Operating Leverage Net Debt Trajectory ($M)
400 399 100% 1,000
90% 800
390
80% 600
400
70%
380 200
60%
2 g2 3 0
~ 0, (@)]
v 370 0% = -200
Q(C S
40% -400 $(263.2)
284 8) 286 7 (
20% -800
350
-1,000
10% 2Q22 3Q22 4Q22 1Q23 2Q23 3Q23
340 0% Cash & Restricted Cash mmmm 2022 Convert 2024 Convert
2Q22 3Q22 4Q22 1Q23 2Q23 3Q23 2026 Convert —— Net Debt

mmmm ARR ($M) e++ees OpEx % of Revenue (non-GAAP)

Adj. EBITDA Margin (%)

(1) See slides 32 and 33 for the reconciliation of non-GAAP operating expenses as a percent of revenue to GAAP operating expenses as a percent of revenue and Adjusted EBITDA Margin to net income/(loss) margin, the most comparable metrics calculated in accordance with U.S. GAAP.
(2) Net debt is calculated as Cash and restricted minus face value of all outstanding Convertible Debt.

feverbridge © Everbridge, Inc. All Rights Reserved.



Operational Priorities for FY23

Improving go-to-market velocity
* Drive sales productivity as tenure improves

* Expand market reach via resellers and systems integrators

Simplifying our product offerings

* Focus selling motion on pathways to CEM platform via clearly defined product
bundles targeted at specific buying personas

* Enable our enterprise teams to sell a more robust and integrated industry-leading
CEM platform
Driving profitability

e Realign cost structure as acquisitions are integrated

Oll
CINEORC)

* Generate efficiencies in go-to-market channels and platform architecture

Yeverbridge



Targeting S1B ARR Snowball

CEM Base

of 405 today grows ARR
each year

New CEM
Logos

Over $100K ACV are
natural on-ramp for a
full CEM Platform
deployment

Yeverbridge

N\
!

\Z.

© Everbridge, Inc. All Rights Reserved.

@

Conversions

150+ from acquired solutions
on Pathway to Platform, e.g.,
RC9 and Anvil

Mass
Notification
Customers

Initiate Pathway to Platform
for ~500 in the Global 2000
using only Mass Notification

21



Path to Rule of 40

Path to “Rule of 40”
l M Revenue Growth %
I I I I M Adj. EBITDA Margin %
FY22D (<30) FY23E FY24E FY25E FY26E FY27E (~40)

* We plan to grow profitably, balancing our growth opportunity with increasing profitability
* “Rule of 40” is defined as the sum of percentage revenue growth and adjusted EBITDA margin

feverbridge © Everbridge, Inc. All Rights Reserved.
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Investment Summary

il

Growing

Enterprise CEM
Software Suite

=

Industry Leader in
Early-Stage Market

Yeverbridge

(>

SaaS Subscription
Model

Global Presence

© Everbridge, Inc. All Rights Reserved.

<=s

Scaled Business with
Improving Profitability

I

Large-Deal
Momentum

23



Yeverbridge

Yeverbridge

Exhibits

Outlook Summary
Key Metrics

GAAP-to-non-GAAP Reconciliations

© Everbridge, Inc. All Rights Reserved.



Fourth Quarter and FY23 Outlook

Dollars in millions, except per share data

Revenue

Revenue growth

GAAP net loss

GAAP net loss per share
Non-GAAP net income
Non-GAAP net income per share
Adjusted EBITDA

Subscription services

Professional services

Software licenses and other
Total revenue

Full Year 2023 Guidance

Fourth Quarter 2023 Full Year 2023 Issued August 8, 2023
$ 1140 to$ 1155  § 447.0 to$ 448.5 $ 450.0 to$ 452.0
3)% ()% 4% 4% 4% 5%
$ (6.3) $ 5.1) $ (343) $ (33.1) $ 43.7) $ (41.7)
$ (0.15) $ 0.12) $ 084) § (0.81) $ (1.07) § (1.02)
$ 21.5 $ 23.0 S 66.0 $ 67.5 $ 65.8 $ 67.8
$ 0.48 $ 052 § 1.48 $ 1.52 $ 1.48 $ 1.52
$ 25.6 $ 271§ 83.5 $ 85.0 $ 84.0 $ 86.0
Fourth Quarter Fourth Quarter 2023 Full Year Full Year 2023
2022 Low End High End 2022 Low End High End
$ 1014 $ 1046 $ 105.0 $ 3846 $ 409.5 % 409.9
8.7 6.7 7.1 29.3 25.0 254
7.0 2.7 34 18.0 12.5 13.2
$ 117.1  $ 1140 § 1155 § 4319 § 447.0 $ 448.5

(1) See slide 29 for a reconciliation of the most comparable metric calculated in accordance with U.S. GAAP, GAAP net loss to non-GAAP net income (loss) and to adjusted EBITDA.

Yeverbridge



Revisions to FY23 Revenue Guidance

Revenue Mix Trajectory in FY23 Guidance ($M)

500
459 451 448

48 +1% yly 40 -15% yly 38 -20% yly

450

400

License + PS

+7% yly +7% yly m Subscription

+7% yly

50 See
Note 1

1.  FY23 guidance provided at Investor Day on December 13, 2022 contemplated License + PS remaining relatively flat from FY22, after two record years driven largely by country-wide alerting.
2. FY23 guidance provided on August 8, 2023:

a. License + PS: reduction of $8M due to delays in large on-premise deals, driven mostly by macroeconomic factors.

See
Note 2

See
Note 3

FY23E FY23E Midpoint FY23E
12/13/2022 8/8/2023 11/9/2023

b. Subscription: no change. Our average selling prices were down significantly year-over-year and more than what was contemplated in the guidance issued on December 12, 2022; however, this was
offset by year-over-year improvements in gross revenue retention year-to-date.

3.  FY23 guidance provided on November 9, 2023:
a. License + PS: reduction of a further S$2M due to delays in large on-premise deals, driven mostly by macroeconomic factors.

b. Subscription: reduction of $1M due to renewal contractions in 3Q23, driven mostly by macroeconomic factors.

feverbridgew © Everbridge, Inc. All Rights Reserved. 26



Visualizing 4Q23 Revenue Guidance

Subscription Compare Y/Y: 4Q22 to 4Q23E Guidance Midpoint

120.0 117.1
7.0
8.7
100.0 31
80.0
s
e }%v
g 600
5 Normalized
>
14
40.0
20.0

4Q22

Software Licenses and Other
m Professional Services
m One-off Subscription Revenue

Recognition

m Subscription Services

Revenue ($M)

Subscription Trend Q/Q: 3Q23 to 4Q23E Guidance Midpoint

120.0 114.2 114.8
3.7 3.1
6.9
100.0 0.9
80.0
Software Licenses and Other
+1%
m Professional Services
60.0
Normalized o
104.8 m One-off Subscription Revenue
Recognition
40.0 m Subscription Services
20.0

See
Note 2

3Q23 Midpoint
4Q23E

1. Subscription revenue of $3.1M recognized in 4Q22 included a divestiture and revenue that is recognized on an annual basis, both of

which will not be recognized in 4Q23

2. Similarly, 3Q23 had $0.9M of subscription revenue recognized on an annual basis that will not be recognized in 4Q23

Yeverbridge

© Everbridge, Inc. All Rights Reserved.
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Key Metrics

4023
1023 Guidance
Midpoint
($M)
ARR (5M) 343 353 362 370 386 388 395 399
vy 13% 10% 9% 8%
Total Revenue (SK) 82,210 86,049 96,746 102,828 100,375 102,980 111,401 117,130 108,268 110,569 114,191 114.8
vy 40 % 33 % 36 % 36 % 22 % 19 % 15 % 14 % 8% 7% 3% (2)%
Subscription Services 70,432 79,652 86,664 90,299 91,855 94,558 96,790 101,414 98,785 101,837 104,318 104.8
vy 31 % 34 % 36 % 37 % 30 % 19 % 12 % 12 % 8% 8% 8% 3%
Professional Services 5,940 6,459 6,467 7,156 6,541 0,024 8,006 8,681 5,929 6,251 0,186 7.0
vy 33 % 39 % 42 % 6% 10 % (7)% 24 % 21% (9)% 4% (23)% (20)%
Software Licenses & Other 5,838 538 3,615 5,373 1,979 2,404 6,605 7,035 3,554 2,481 3,687 31
vy 860% (56)% 17 % 70 % (B6)% 347 % 83 % 31% 80 % 3% [a4)% (57)%

Revenue Mix (%)

Subscription Services 86 % 92 % 90 % 88 % 92 % 92 % 87 % 87 % 91 % 92 % 91 % 91 %
Professional Services 7 % 7% 7% 7% 7% 6 % 7% 7% 5 % 6 % 5 % 6 %
Software Licenses & Other 7% 1% 4% 5% 2% 2% 6 % 6% 3% 2% 3% 3%
Adjusted EBITDA [SK] 5,283 515 4,850 572 2,553 4,802 15,169 20,591 15,853 18,311 23,691 26.4

Adj. EBITDA Margin (%) 6 % 1% 5% 1% 3% 5 % 14 % 18 % 15 % 17 % 21 % 23 %
Adjusted Free Cash Flow ($K) 15,501 (9,040) (7,529) 3,509 1,525 (7,590) 15,397 4,574 20,009 1,570 15,498

Adj. FCF Margin (%) 19 % (10)% (8)% 3% 2% (7% 14 % 4% 18 % 1% 14 %

Cumulative CEM Customers 139 158 173 192 204 224 255 307 335 373 405
Deal Metrics
Deals over 5100K 45 60 45 b6 56 63 75 80 43 50 44
Deals over S500K 7 8 10 5 8 12 12 4 4 1
Deals over $1M 5 4 5 1 2

FY23
Guidance

Midpoint
($M)

447 .8
4%
409.7
7 %
25.3
{14)%
12.8
{29)%

92 %
6 %
3%

84.3
19 %

(1) See slide 33 for a reconciliation of the most comparable metric calculated in accordance with U.S. GAAP, GAAP net income (loss) to adjusted EBITDA, and adjusted EBITDA margin to net income/(loss) margin, net cash provided by (used in) operating activities

to adjusted free cash flow and net cash provided by (used in) operating activities margin to adjusted free cash flow margin

(2) For comparability purposes, adjusted EBITDA and adjusted EBITDA margin results have been recast for the three and twelve months ended December 31, 2022 to include costs related to the Anvil legal dispute and to conform to the current year presentation

Yeverbridge



Reconciliation of non-GAAP/GAAP Outlook

Dollars in millions, except share and per share data

Yeverbridge

Net loss

Amortization of acquired intangibles
Accretion of interest on convertible senior notes
(Gain) loss on extinguishment of debt, capped call
modification and change in fair value
Anvil legal dispute accrual
2022 Strategic Realignment
Stock-based compensation
Income tax adjustments
Non-GAAP net income

Weighted average common shares outstanding:

Basic
Diluted

Net loss per share
Non-GAAP net income per share

Net loss

Interest expense, net
Income taxes, net
Depreciation and amortization

EBITDA

(Gain) loss on extinguishment of debt, capped call
modification and change in fair value
Anvil legal dispute accrual
2022 Strategic Realignment
Stock-based compensation
Adjusted EBITDA

Year Ended
Three Months Ended Year Ended December 31, 2023
December 31, 2023 December 31, 2023 Issued August 8, 2023
Low End High End Low End High End Low End High End

$ 6.3) $ 5.1) $ (343) $ (33.1) $ 43.7) $ 41.7)

9.1 9.1 37.1 37.1 38.0 38.0

0.9 0.9 3.0 3.0 33 33

— — (12.7) (12.7) —

— — 8.1 8.1 —

4.0 43 14.7 15.0 11.2 11.2

14.4 14.4 52.6 52.6 58.8 58.8
(0.6) (0.6) (2.5) (2.5) (1.8) (1.8)

$ 215  $ 23.0 $ 66.0 $ 675 $ 658 $ 67.8

41,100,000 41,100,000 40,700,000 40,700,000 40,750,000 40,750,000

44,400,000 44,400,000 44,500,000 44,500,000 44,500,000 44,500,000
$ 0.15) $ 0.12) $ (0.84) $ 0.81) $ (1.07) $ (1.02)

$ 048 3§ 052 $ 148 § 152 § 148 $ 1.52
$ 6.3) $ 5.1) $ (343) $ 33.1) $ 43.7) $ 41.7)
(1.3) (1.3) (5.2) (5.2) (5.1 (5.1)

1.4 1.4 2.6 2.6 5.0 5.0

13.4 13.4 57.7 57.7 57.8 57.8

7.2 8.4 20.8 22.0 14.0 16.0

— — (12.7) (12.7) — —

— — 8.1 8.1 — —

4.0 4.3 14.7 15.0 11.2 11.2

14.4 14.4 52.6 52.6 58.8 58.8

$ 256 $ 271 $ 835 3§ 85.0 $ 84.0 § 86.0



Reconciliation of non-GAAP/GAAP

Dollars in thousands

Cost of revenue

Ameortization of acquired intangibles

Stock-based compensation

2022 Strategic Realignment
Non-GAAP cost of revenue

Gross profit

Amortization of acquired intangibles

Stock-based compensation

2022 Strategic Realignment
Non-GAAP gross profit

Sales and marketing

Stock-based compensation

2022 Strategic Realiznment
Non-GAAP sales and marketing

Research and development
Stock-based compensation
2022 Strategic Realignment
Non-GAAP research and development

General and administrative

Amortization of acquired intangibles

Stock-based compensation

2022 Strategic Realignment

Anvil legal dispute accrual

Change in fair value of contingent consideration
Non-GAAP zeneral and administrative

Total operating expenses

Amortization of acquired intangibles

Stock-based compensation

2022 Strategic Realignment

Anvil legal dispute accrual

Change in fair value of contingent consideration
Non-GAAP operating expenses

Operating loss

Amortization of acquired intangibles

Stock-based compensation

2022 Strategic Realignment

Anvil legal dispute accrual

Change in fair value of contingent consideration
Non-GAAP operating income

Yeverbridge

Three Months Ended Nine Months Ended
September 30, September 30,
2023 2022 2023 2022
33,069 $ 35,447 98,141 5 100,543
(1.980) (2.790) (9.0533)
(1.285) (1.978) 757 (4.276)
(123) (23%) (7 (694)
20679 5 30,420 86,064 3 86,518
81,122 $ 73,934 234 887 5 214219
1.980 2,790 6,330 9.033
1285 1,978 4,757 4276
123 23% 730 624
34,512 5 80,981 246,964 3 22824
36,699 $ 46,580 121,336 5 133,733
(2.398) (6.415) (13,346) (14.320)
(1,249 (426) (3.217y (634)
33,052 5] 39,739 104,993 5 118,801
23852 $ 25,177 13,469 3 75335
(2.810) (3.994) {10.306) (9.367)
(1.670) (396) (2.310) (609)
18,372 3 20,787 60,333 3 63,379
31,204 5 23357 80,633 5 72,786
(6.900) (7.538) (21.438) (24,073)
(2.105) 3,0200 (9.768) (11,73
(379 (106) (1.125) (2.102)
(8.064) - (8,064) -
— — — 37
13,457 $ 10,693 40,218 3 34,929
03864 5 95,151 278452 5 288675
(6.900) (7.538) {21.438) (24,073)
(7313 (15,429) (33,4200 (33.426)
(5.607) (B63) (0.946) (10,1243
(8.064) — (8.064) —
— — — 57
63,881 $ 71,219 203,564 3 219109
(12.742) 5 (19197 (43,363 5 (74.456)
8479 10,328 27,988 33,128
8,398 17,407 38.177 39,702
5,732 1,224 10,736 10,318
8.064 — 3.064 —
— - - e}
18,631 $ 9,762 41,400 3 9.133

Three Months Ended Nine Months Ended
September 30, September 30,
2023 2022 2023 2022

Netincome (loss) 3 1,683 3 (22.,080) (28015 3§ (77.333)
Amortization of acquired intangibles 8.979 27,988 33,128
Stock-based compensation 8,508 38177 30702
2022 Strategic Realignment 3,714 10,718 10,821
Anvil legal dispute accrual 8,064 = 8.064 =
Change in fair value of contingent consideration — — — 37y
Accretion of interest on convertible senior notes 684 1,168 ] FRE 3492
(Gain) loss on extinguishment of debt, capped call modification
and change in fair value (12.638) 4,770 (12.638) 4,770
Income tax adjustments (841) (510) (1.918) (1.321)

Non-GAAP net income 3 20223 3 12,310 44478 3 13200
Net income (loss) per basic share™ $ 0.04 $ (0.56) 069 § (1.95)
Amortization of acquired intangibles per basic share™ 022 026 0.69 0.84
Stock-based compensation per basic share®™ 021 044 094 1.00
2022 Strategic Realignment per basic share®™ 0.14 0.03 026 027
Anvil legal dispute accral™ 020 — 020 —
Change in fair value of contingent consideration per basic
share'™ — — — _
Accretion of interest on convertible senior notes per basic
share™ 0.02 0.03 0.05 0.09
(Gain) loss on extinguishment of debt, capped call modification
and change in fair value per basic share®™ (0.31) 0.12 (0.31) 0.12
Income tax adjustments per basic share®™ (0.02) (0.01) (0.03) (0.03)

Non-GAAP net income per basic share™™ 5 030§ 031 L0 s 0.33
Net loss per diluted share'™ 3 023 3 (0.56) 87 3 (1.95)
Amortization of acquired intangibles per diluted share®™ 020 022 064 072
Stock-based compensation per diluted share™ 020 038 0.87 0.86
2022 Strategic Realignment per diluted share'™ 013 0.03 024 024
Anvil legal dispute accral™ 0.18 — 0.18 —
Change in fair value of contingent consideration per diluted
share'™ — — _ _
Accretion of interest on convertible senior notes per diluted
share™ 0.02 0.03 0.05 0.08
(Gain) loss on extinguishment of debt, capped call modification
and change in fair value per basic share®™ (029 0.10 (029 0.10
Income tax adjustments per diluted share®™ (0.02) (0.01) (0.04) (0.03)
Non-GAAP net income per diluted share™™ 3 046 S 027 1 s 029

@gaar weighted-average common shares outstanding:

Basic 40,782,606 30.746.242 40,537,922 30,583,684

Diluted 43844334 30,746,242 43,734 420 30,583,684
) Non-GAAP weighted-average common shares outstanding:

Basic 40,782,696 30,746,242 40,537,922 30,583,684

Diluted 44,007,708 46,061,330 43,907,925 45,957,546



Reconciliation of non-GAAP/GAAP

Dollars in thousands, except per share data

Yeverbridge

Net income (loss)
Interest and investment expense, net
Provision for (benefit from) income taxes
Depreciation and amortization
EBITDA
Stock-based compensation
2022 Strategic Realizsnment
Anvil legal dispute accrual
Change in fair value of contingent consideration
(Gain} loss on extinguishment of debt, capped call
modification and change in fair value
Adjusted EBEITDA

Net cash provided by operating activities
Capital expenditures
Capitalized software development costs
Free cash flow
Cash payments for 2022 Strategzic Eealisnment
Adjusted free cash flow

Net income (loss) margin
Interest and investment expense, net margin
Provision for (benefit from) income taxes margin
Depreciation and amortization margin
EEITDA margin
Stock-based compensation margin
2022 Strategic Realignment margin
Anvil legal dispute accrual margin
Change in fair value of contingent consideration margin
{(Gain) loss on extinguishment of debt, capped call
maodification and change in fair value margin
Adpsted EEITDA margin
{margin % columns may not add up due to rounding)

Three Months Ended Nine Months Ended
September 30, September 30,
2023 2022 2023 2022
1.683 § (22.080) § (28.015) 3§ (77.335)
(1416 " (742) Gouy T 1,124
(924) 25 1.183 (1.734)
14,630 14,562 44,288 43,233
13,973 (8.235) 13,534 (32.712)
8.508 17.407 38177 30,702
5.714 1.227 10,718 10,821
8.064 — 8.064 —
— — — (37
(12.638) 4,770 (12.638) 4,770
23,601 § 13,162 § 57.833 § 22524
17,009 § 18,033 § 42054 § 13,813
(1.243) (223) (4.124) (2.951)
{4.833) (4173 (12.704) {11.60%)
10,229 13.637 26,126 1,253
5.269 1.760 10,931 8.079
15,498 § 15,397 § 37077 § 8,332
1.5 % (19.8)% (B4)% (24.6)%%
(1.2)% (0.7)% (1.2)% 04 %
(0.2)% 0.0 % 04 % (0.6)%%
12.8 % 13.1 % 133 % 14.4 %%
12.2 % (7.4)% 41 % (10.4)y%%
1.5 % 156 % 115 % 126 %
5.0 % 1.1 % 32 % 34 9%
71 % — 24 % —
— — — (0.0)%%
{11.1)% 43 % {3.8)% 15 %
20.7 %% 13.6 % 174 % 712 %




Reconciliation of non-GAAP/GAAP

Dollars in thousands

Yeverbridge

Operating expenses

Amortization of acquired intangibles
Stock-based compensation

2022 Strategic Fealisnment

Anvil lezal dispute accrual

Change in fair value of continzent consideration
MNon-GAAP operating expenses

Operating expenses margin

Amaortization of acquired intangibles marzin
Stock-based compensation margin

2022 Strategic Realiznment marzin

Anvil legal dispute accrual marzin

Change in fair value of continzent consideration marzin
MNon-GAAP operating expenses margin

(margin % columns may not add up due to rounding)

Three Months Ended
September 30, December 31, March 31, September 30,
June 30,2022 2022 2022 2023 June 30,2023 2023

5 105,813 5 93,151 5 02 466 91,670 5 92,909 5 03 864
(3,148) (7.338) (7.232) (7.263) (7.196) (6,900)
(14.742) (15,429 (6.368) (11,794 (14.313) (7.313)
(9.13%) (963) (6.280) (2,064) (2.273) (3.607)
- - (1.000) - - (8.064)

J —_— —_— —_— —_— —_—

5 73,769 5 71219 5 71366 70,558 5 69,125 5 63881
103 %o 23 %o 79 9% 83 %o 24 %% 82 %%
(8% (7% (6)%% (7% (%% (6)%%
(14)%% {14)%% (6)% (11)% (13)%% {(6)%
(2% (1% (3% (2)%% (2% (3%
— — (1% — — (7Y%

0 % — — — — —
72 %% 64 %% 61 %o 63 %o 63 %o 38 %%

For comparability purposes, non-GAAP operating expenses and non-GAAP operating expenses margin results have been recast for the three months ended December 31, 2022 to include costs related to the Anvil legal dispute and to

conform to the current year presentation.



Reconciliation of non-GAAP/GAAP

Dollars in thousands

Net income (loss)

Interest and investment expense, net

Provision for (benefit from) income taxes
Depreciation and amortization

Stock-based compensation

2022 Strategic Realignment

Anvil legal dispute accrual

Change in fair value of contingent consideration
(Gain) loss on extinguishment of debt, capped call modification and
change in fair value

Adjusted EBITDA

Net income (loss) margin

Interest and investment expense, net margin

Provision for (benefit from) income taxes margin
Depreciation and amortization margin

Stock-based compensation margin

2022 Strategic Realignment margin

Anwil legal dispute accrual margin

Change in fair value of contingent consideration margin
(Gain) loss on extinguishment of debt, capped call modification and
change in fair value margin

Adjusted EBITDA margin

Net cash provided by (used in) operating activities
Capital expenditures

Capitalized software development costs

Cash payments for 2012 Strategic Realignment
Adjusted free cash flow

Net cash provided by (used in) operating activities margin
Capital expenditures margin

Capitalized software development costs margin

Cash payments for 2022 Strategic Realignment margin
Adjusted free cash flow margin

Three Months Ended Twelve Months Ended
Three Months Ended December 31, 2023 Twelve Months Ended December 31,2023
March 31, September 30, December 31, March 31, September 30, December 31, March 31, September 30, Guidance Midpoint December 31, December 31, December 31, Guidance Midpoint
2021 June 30, 2021 2021 2021 2022 June 30,2022 2022 2022 2023 June 30, 2023 2023 (SM) 2020 2021 2022 (SM)
$ (21.78%) S $ (28.678) S (10.508y S (19.073) S (36.182) S (22.080y S 16,161 (14.648) S (15.050y S 1.683 $ 3 S (93.396) S (94.796) § 61174y  § (35.7y
6.427 9.709 9,868 1238 (T42) (968) (1.320) (1.416) (1.3) 22,082 35,359 (391) (3.2)
(3.813) (743) (2.234) (1.078) 23 842 267 (924) 1.4 (2.26T) (12.579) (2.398) 26
10,843 14226 15,088 15434 14,562 14,774 14,884 14,630 134 30,7 33,168 60,600 577
12,683 17441 (1.336) 6.084 17.407 13,449 16,130 3.508 144 46,733 44,005 47.620 316
— — — - - 1227 2404 2,600 3714 432 = = 17.358 149
— — — — — — — — — 3.064 — — — 1,000 8.1
42 15 (7.103) — (32) (3 — — — — — — 3.663 (7.046) (5T —
2.888 37 — (10,106) — — 4770 (24.013) — — (12.658) — 446 (7.181) (19.243) (12.7y
s 3283 s 315 s 4850 S 372§ 2,353 s 4802 S 15.169 s 20,591 15,853 $ 18311 $ 23,601 $ 264 $ 2.044 $ 11,220 $ 43,115 $ 243
27N% (39)% (30)% (10)% (19)% (33)% (201% 14 % (14)% (14)% 1% (3% (34)% (26)% (14)% (8)%
8% 11 % 10 % 10 % 1% 1% (1% (1% (1% (1% (1% (1% 3% 10 % — (1%
(M% @)% (1)% (2% (1)% (1% — (1)% 1% 1% (1% 1% (1% (3% (1% 1%
13 % 13 % 13 % 13 % 13 % 13 % 13 % 13 % 14 % 13 % 13 % 12 % 11 % 14 % 14 % 13 %
15 % 18 % 18 % (1)% 6 % 16 % 16 % 7% 12 % 15 % 3% 13 % 17 % 12 % 11 % 12 %
— — — — — 095 1% 6% 2% 2% 3% 4% — — 4% 3%
— — — - - - = 1% = = 1% = = = = 2%
— — (M% — — — — — — — — — 1% (2% — —
4% = = (10)% — — 4% Z1)% — — (11)% — — 2% (4% (3%
6 % 1% 3% 1% 3% 3% 14 % 18 % 15 % 17 % 21% 23 % 3% 3% 10 % 19 %
S 19.808 S (5.137) S (2600) S 10212 S 7,702 S (9924) S 18,033 S 4354 20,573 S 3 17,000 3 15,803 3 22,193 3 20.167
(1.812) (316) (2.042) (883) (1,347) (879) (223) (311 (375 (1.943) (3.237) (3.033) (3.462)
(2495) (3.387) (2.797) (5.818) (4.330) (3.106) (4.173) (3.436) (4.112) (4.833) (9.651) (14.697) (15.063)
— — — — — 6319 1.760 4187 4121 3.269 — — 12.266
$ 13,301 $ (9.040) S (1329) § e 5 1,323 $ (7.3%0) 5 13,397 $ 4374 20,009 ] $ 13,498 $ 2,893 $ 2441 5 13,906
24% (6% (3% 10 % 3% (10y% 16 % 4% 19 % 3% 15 % 6% 6% 3%
2% — 2% (1)% (2% 1% = = ()% ()% 2% (1% (1% (1%
(3% )% (3% (6)% (4)% (3% 4% (3% 4% (3% 4% 4% 4% (3%
— — — — — 6% 2% 4% 4% 1% i% — — 3%
19 % (10)% (8)% 3% 2% (M% 14 % 4% 18 % 1% 14 % 1% 1% 3%

For comparability purposes, adjusted EBITDA and adjusted EBTIDA margin results have been recast for the three and twelve months ended December 31, 2022 to include costs related to the Anvil legal dispute and to conform to the current year presentation.

Yeverbridge



Reconciliation of non-GAAP/GAAP

Dollars in millions

Yeverbridge

Net loss
Interest and investment expense, net
Income taxes, net
Depreciation and amortization
Stock-based compensation
2022 Strategic Realighment
Anvil legal dispute accrual
Change in fair value of contingent consideration
(Gain) loss on extinguishment of debt
Adjusted EBITDA

Net cash from operating activities

Capital expenditures

Capitalized software development costs
Free cash flow

Cash payments for 2022 Strategic Realignment
Adjusted free cash flow

Net loss margin

Interest and investment expense, net margin

Income taxes, net margin

Depreciation and amortization margin

Stock-based compensation margin

2022 Strategic Realignment

Anvil legal dispute accrual

Change in fair value of contingent consideration margin

(Gain) loss on extinguishment of debt margin
Adjusted EBITDA margin

(margin % columns may not add up due to rounding)

For the Twelve Months Ended

December 31,

2017 2018 2019 2020 2021 2022
$ (196) $ (475) S (523) ¢ (934) S  (948) S  (61.2)
0.2 4.5 3.0 22.1 35.6 (0.6)
— 0.8 0.4 (2.3) (12.6) (2.4)
10.2 13.7 19.7 30.8 53.2 60.6
9.3 25.8 33.5 46.8 44.1 47.6
— — — — — 17.4
— — — — — 1.0
(1.0) (0.3) (0.6) 3.7 (7.1) (0.1)
— — 1.4 0.3 (7.2) (19.2)
$ (09 $ (3.0 S 51 $ 80 $ 112 $ 43.1
$ 49 S 33 $ 103 ¢ 158  $ 22 S 20.2
(1.7) (1.7) (5.3) (3.3) (5.1) (3.5)
(6.2) (8.5) (7.8) (9.6) (14.7) (15.1)
(3.0) (6.9) (2.8) 2.9 2.4 1.6
— — — — — 12.3
$ (30 $ (69 S (2.8) $ 29 § 24 S 13.9
(18.8)% (32.3)% (26.0)% (34.4)% (25.7)% (14.2)%
0.2% 3.1% 1.5% 8.1% 9.7% (0.1)%
— 0.5% 0.2% (0.8)% (3.4)% (0.6)%
9.8% 9.3% 9.8% 11.3% 14.4% 14.0%
8.9% 17.6% 16.7% 17.2% 12.0% 11.0%
— — — — — 4.0%
= = = = = 0.2%
— — (0.3)% 1.4% (1.9)% —
— — 0.7% 0.2% (1.9)% (4.5)%
0.1% (1.8)% 2.6% 3.0% 3.0% 10.0%

For comparability purposes, adjusted EBITDA and adjusted EBTIDA margin results have been recast for the twelve months ended December 31, 2022 to include costs related to the Anvil legal dispute and to

conform to the current year presentation.



Sheet1

						For the Twelve Months Ended

						December 31,

						2015				2016				2017				2018				2019				2020				2021				2022

		Gross profit				$   38.9				$   53.1				$   72.8				$   100.3				$   137.3				$   188.1

		Amortization of acquired intangibles				2.0				2.3				1.6				1.3				2.1				4.2

		Stock-based compensation				0.2				0.2				0.6				2.3				2.0				3.0

		Non-GAAP gross profit				$   41.1				$   55.6				$   75.0				$   103.9				$   141.4				$   195.3				$   - 0				$   - 0



		Sales and marketing				$   25.9				$   34.8				$   47.0				$   69.6				$   87.7				$   123.3

		Stock-based compensation				(0.3)				(0.7)				(2.4)				(9.3)				(10.0)				(15.9)

		Non-GAAP sales and marketing				$   25.6				$   34.1				$   44.6				$   60.3				$   77.7				$   107.4				$   - 0				$   - 0



		Research and development				$   11.5				$   14.8				$   22.2				$   41.3				$   50.0				$   62.5

		Stock-based compensation				(0.3)				(0.3)				(1.5)				(7.1)				(7.8)				(8.7)

		Non-GAAP research and development				$   11.2				$   14.5				$   20.7				$   34.2				$   42.2				$   53.8				$   - 0				$   - 0



		General and administrative				$   12.3				$   14.3				$   22.9				$   31.5				$   46.8				$   74.5

		Amortization of acquired intangibles				(1.1)				(0.9)				(2.1)				(4.7)				(8.3)				(16.0)

		Change in fair value of contingent consideration				- 0				- 0				1.0				0.3		- 0		0.6				(3.7)

		Stock-based compensation				(0.8)				(1.8)				(4.8)				(7.1)				(13.7)				(19.2)

		Non-GAAP general and administrative				$   10.4				$   11.6				$   17.0				$   20.0				$   25.4				$   35.6				$   - 0				$   - 0



		Net loss				$   (10.8)				$   (11.3)				$   (19.6)				$   (47.5)				$   (52.3)				$   (93.4)				$   (94.8)				$   (61.2)

		Interest and investment expense, net				0.5				0.5				0.2				4.5				3.0				22.1				35.6				(0.6)

		Income taxes, net				(0.6)				—				—				0.8				0.4				(2.3)				(12.6)				(2.4)

		Depreciation and amortization				6.0				7.7				10.2				13.7				19.7				30.8				53.2				60.6

		Stock-based compensation				1.5				3.1				9.3				25.8				33.5				46.8				44.1				47.6

		2022 Strategic Realignment				—				—				—				—				—				—				—				17.4

		Anvil legal dispute accrual												—				—				—				—				—				1.0

		Change in fair value of contingent consideration				- 0				—				(1.0)				(0.3)				(0.6)				3.7				(7.1)				(0.1)

		(Gain) loss on extinguishment of debt				- 0				—				—				—				1.4				0.3				(7.2)				(19.2)

		Adjusted EBITDA				$   (3.4)				$   —				$   (0.9)				$   (3.0)				$   5.1				$   8.0				$   11.2				$   43.1

		 

		Net cash from operating activities								$   9.5				$   4.9				$   3.3				$   10.3				$   15.8				$   22.2				$   20.2

		Capital expenditures								(1.0)				(1.7)				(1.7)				(5.3)				(3.3)				(5.1)				(3.5)

		Capitalized software development costs								(5.5)				(6.2)				(8.5)				(7.8)				(9.6)				(14.7)				(15.1)

		Free cash flow								3.0				(3.0)				(6.9)				(2.8)				2.9				2.4				1.6

		Cash payments for 2022 Strategic Realignment								—				—				—				—				—				—				12.3

		Adjusted free cash flow								$   3.0				$   (3.0)				$   (6.9)				$   (2.8)				$   2.9				$   2.4				$   13.9

		 

		Net loss margin				$   (10.8)				(14.7)%				(18.8)%				(32.3)%				(26.0)%				(34.4)%				(25.7)%				(14.2)%

		Interest and investment expense, net margin				0.5				0.6%				0.2%				3.1%				1.5%				8.1%				9.7%				(0.1)%

		Income taxes, net margin				(0.6)				—				—				0.5%				0.2%				(0.8)%				(3.4)%				(0.6)%

		Depreciation and amortization margin				6.0				10.1%				9.8%				9.3%				9.8%				11.3%				14.4%				14.0%

		Stock-based compensation margin				1.5				4.0%				8.9%				17.6%				16.7%				17.2%				12.0%				11.0%

		2022 Strategic Realignment								—				—				—				—				—				—				4.0%

		Anvil legal dispute accrual												—				—				—				—				—				0.2%

		Change in fair value of contingent consideration margin				- 0				—				—				—				(0.3)%				1.4%				(1.9)%				—

		(Gain) loss on extinguishment of debt margin				- 0				—				—				—				0.7%				0.2%				(1.9)%				(4.5)%

		Adjusted EBITDA margin				$   (3.4)				0.0%				0.1%				(1.8)%				2.6%				3.0%				3.0%				10.0%

		(margin % columns may not add up due to rounding)

		Net loss				$   (10.8)				$   (11,286)				$   (19,634)				$   (47,515)				$   (52,250)				$   (93,396)				$   (94,796)				$   (61,174)

		Interest expense, net				0.5				472				216				4,504				2,979				22,082				35,559				(591)

		Income taxes, net				(0.6)				(24)				47				796				425				(2,267)				(12,579)				(2,398)

		Depreciation and amortization				6.0				7,742				10,207				13,693				19,671				30,759				53,168				60,600

		Stock-based compensation				1.5				3,101				9,299				25,825				33,489				46,755				44,095				47,620

		2022 Strategic Realignment								- 0				- 0				- 0				- 0				- 0				- 0				17,358

		Litigation settlement accrual												- 0				- 0				- 0				- 0				- 0				1,000

		Change in fair value of contingent consideration				- 0				- 0				- 0				- 0				(550)				3,665				(7,046)				(57)

		(Gain) loss on extinguishment of debt				- 0				- 0				- 0				- 0				1,406				446				(7,181)				(19,243)

		Adjusted EBITDA				$   (3.4)				$   5				$   135				$   (2,697)				$   5,170				$   8,044				$   11,220				$   43,115





		Revenue								76,846				104,352				147,094				200,882				271,141				368,433				431,892
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