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Item 8.01 Other Events.

On November 14, 2017, Everbridge, Inc. (the “Company”) updated its corporate presentation, which is attached as Exhibit 99.1 to this Current Report on Form
8-K and is incorporated herein by reference. Representatives of the Company will use the updated presentation in various meetings with investors from time to
time.

Item 9.01 Financial Statements and Exhibits.

(d) Exhibits

Exhibit No. Description

99.1 Everbridge, Inc. Corporate Presentation



SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

Everbridge, Inc.

Dated: November 14, 2017 By: /s/ Kenneth S. Goldman

Kenneth S. Goldman
Senior Vice President and Chief Financial Officer
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Safe Harbor

This presentafion contalns forward-looking stalemenis about Everbridge, Inc. [“Everbridge” or the “Company” ) within the meoning of the “safe harbor® provisions
of the Private Securilies Liigalion Reform Act of 19935, based on monagement's current expectafion. These statements are oftenidentified by the use of words such
as "anficipatle,” "believe,” "confinue,” "could,” *astimate,” "expect,” "inlend,” "may.” "plan,” "project,” "wil,” "would” of the negalive or phural of hese words or
similar expressons of variafions, Such forword-looking stalements ore subject to a mumber of risks, uncertainties, assumpfions ond other foctors thal could couse
actud results and the fiming of certain events to differ materidlly from fulure results expressed or implied by the forwarddooking statements. Factors that could
cause of confibule to such differences include, but are not limited to: owr ability to alfroct New customens and retain ond increase sales 1o exsting custorners:
developments in the markel for aifical communicalions ond enlerprise sofely opplicafions and the msodioted regulatory enwironment; our esimates of maket
cpporiunity and forecasts of marke! growth may prove 1o be inaccurale; we have not been profitable on a consistent basis historically and may nol achiave or
mainicin profitability in the future; the lengthy ond unprediciable sales cycles for new cusiomers; nature of cur business exposes us fo inharent liakiliby risks; our
ability 1o successfully integrate businasses and assets thal we may acquire; our ability to maintain successiul relafionships with our partners; our ability lo respond to
compelifive pressures; polential iability relaled o data privacy and secuily: our ability lo prolect our inlellectual property Aghts: and the ofher risks delaled in our
risk foctors discussed in filings wilh the U5, Secwifies ond Exchange Commission. Moreover, Everbridge operates in a very competifive and rapidly changing
arvirormant, New risks amerge from fime 1o fime. It is ol possible for the Compary's managemeant 1o predict al rigks, nor can il assass the impact of all factors on
Its business or fhe extent to which ony focior, or combination of focion, may couse achual results o differ materclly from those contained in any fonwoarcHocking
statemnent. In light of thase fsks, uncertainfies ond assumpfions, the forwargHooking events and circumstances discussed in this presentation may not occur and
achual results could differ materdally and adversely from those anficipated or implied.

Meither Everbridge nor any other person assumes responsibilily for the acouwracy and completenass of the forwardlocking slalements. We are providing this
infermation as of fhe date of this presentalion and do not undertoke any obligation to updale any forward-locking statements contained in this preseniation as a
result of new information, future evenls or ofhervise, excepl as required by low.

This presentafion also contains esfimales and other statisfical data made by independent porties and by Everbridge relafing fo market size and growth ond other
cdata about the Company's industry, This dota involves o number of ossumpfions and imitafions, ond you are coutioned not to give undue weight to such
astimates. Neither Everbridge nor any other persen makes any representalion os to the accunacy of completanass of such dala or underlakes any obligation 1o
update such data after ihe dale of this presenialion. In addifion, projections, ossumplions and esfimales of the Company's fulure performance and the fubure
performance of the markets in which the Compony operales are necessaily subject to a high degree of uncerlainty ond risk. By altending or receiving this
presentalion you acknowledge thal you wil be solely resporsible for your own asessment of the market and Everbridge's makel posiion and that you will
conduct your own analysis and be salely responsible for forming youwr own view of the polentfial future performance of Evertridge’s busingss,

Invaddifion fo U.5. GAAP financials, this presentalion includes cerlain non-GAAP financial measuras, including Adjusted EBITDA and Free Cash Flow among olhers.
These non-GAAP measures are in addition to, not a substitule for or superior fo, meoasures of finoncial performonce prepared In cocordance with LS, GAAP. The
non-GAAP financial meosures used by Everbridge may differ from the non-GAAF financicl measures used by ofher companies. A reconciliation of thase measures
o fhe most direcily comparable GAAF measure is included in the Appendix to these slides.

Aeverbridge'



About Everbridge

We provide enterprise software applications to
improve operational response for critical events to
keep people safe and businesses running.

NASDAQ: EVBG

9/16/2015 - IPO
i $12.00/sh
e 3?% Murk&TsC:: 5331 mm
3,560 EBITDA CAGR 11/10/2017

$28.04/share )
Market Cap: $791mm°
&

1 sge 2
Enterpris tomers
PrisSEe Positive

Af:r:m:?ns B il “0 n

market opporfunity 20138 2014 2015 2016
in 2020% Revenue

in milions of dollars

1) as of Septemb.er 30, 2017,
% A . [2) Adjusted EBITDA Positive 2016 and 2012-2014,
= euerbrtdg e [3) Based an closing price as of November 10, 2017. 5
[4) Everbridge esfimotes bosed on data from Frost & Sullivan ond Morkels and Markets.



Everbridge Market Leadership

K%]
S
= i >
m e - 0] Government
& of the 10 énffhelo\ o
largest global largest global > 35%
9 of the 10 auto makers consulting firms 4 ofthe 4
largest investrment largest global
baniks ! CPA firms

/
( 3,560 Enterprise Customers’

iy o)

8 of the 10 ﬁ ﬁl 4 of the 10
-

largest LS, cities ~_ largest healthcare
25 of the 25 4 ofthe 10 providers!
busiest Morth largest health
American airports insurers |
2011 2017 Q3
Number of customers
{1} U5 Bosed
. ® [2) Verficals are based on irailing 1 2-month revernue as of Seplember 30, 2017,
é’&everbndge (3) As of December 31, 2011.

(4) As of Seplember 30, 2017.



Products & Markets

Critical Event Management (CEM) S40+ Billion TAM

Maiss Nofification & $4'| 1B TAM ]

Incident Management

L E & E m

Mass Incident Secure Communily Crisls . Mass Motification
Mofificalion Management Messaging Engagement Commander

[ <7 and 1T aserting

B sotety and Security

IT and loT Alerting

$18.3B TAM!

1L

Alerting $'| 2.3

Safety and Security

o o

sately Visual 20 l 2020

Conneclion  Command Center Billions

Product Segments

$6.4

(1} Everbidge edtimoted boied on doha om Frost & Sullhvon ond Morket ond Markets,
i » [2] 2015 Mais Hatiication Marked includes: Mad Hotilieation - 31.7 Blion: 3ecute Meldaging - 30.33 Bilkcn: Telermedicine - 3037 Blllon: ond Community Engagement - 3012
g&everbndge (Bl 200507 and I Alerting rearke! inchuces: 107 - $3.3 Bilion and IT Alerting - 0,18 Billcn,
[4] 2020 Mais Motilicaion AMofke! Nciudas Mol Malilkeation - 34,4 Blon: Secure Maiaging = 30,67 Bikon: Telamadicng - $0.75 Blion; and Community Engagemant - §0.52 Bllion,
(1] 2020l and It Adgrting rrearket nchuckes: I - 899 Bllon and 1T Algrting - £0.75 Blllion,



Market Drivers
$535B Annual Cost

82,387 ST
u :'— 3l & mon-mace daoen (2015
Accelerating = .o
Threats I ﬁ
Global Terrorist Attacks' NGJE%EL%; ter Silctcls s
o
Q..:8
. " a3
ITis Mission Criticall e P
s O Formune experence i
& All Connected 1.4 hours of IT downtime per week and internet-connected
10x that in slowtime # devices by 20207
Increasingly - 72%
Mobile Workforce e e SR

mobile b

(1) USA Today - Juna 27, 2014 based on Glebal Terodim Dotabase (2) Munich RE - "NatColSERVICE Loss eventt woddwide 19280 - 2015" ond “NatCotSERVICE Lods eventy
zg& 2 w woddwide 2015 (3] Irstitute for Eeenomics and Peace "Global-Terofm-index-2015" Swis Re - Prelirminary sigma esfimates for 2015 glebal catastrephe: caute acanamg
_euerbﬂdge losses of LED BS bilben™ Lioyd's — “Cyber attacks cost companies $600 billien avery year” [4) Dunn & Bradstiest — “Downtfirne, Outages and Falues - Undentanding Ther Jus
Coshs” [5] MeEinsey = “The Intemel of Thingi: Szing uvp the oppordunity”™ (&) IDC = “IDC Forecasts U.S. Mobie Waorker Fopulalion to Suwpass 105 Million by 20207



Managing Operational Risk of Critical Events is Sfrafegic

INCREASING ; EVERYWHERE ALL THE TIME!

Risk is moreprevalentthan  F  Risk spans the globe and Risk occurs around the
ever before. l your operations. clock (24 X 7).

Hseverbridge' ?



%everbridge@

C

@)e)
GAIN

CLARITY

PNeverbridge’

Critical Event
Management

PSleA T E O R M

5% <
() AR
RESPOND MINIMIZE

FASTER DISRUPTION




oo
GAIN

CLARITY

Improving
assessment of
threats to your
people, assets
and operations

PNeverbridge’

RESPOND
FASTER

Accelerating
and managing
operational
response and
communication
to stakeholders

b 1’4

AR
MINIMIZE

DISRUPTION

Analyzing
performance




I Crifical Events Happen Every Day

Risk to Traveler
& Worker Supply Chain

SleEf'{ Disruptions

> : ﬂ 1 L
2l . 4

Peverbridge” "



I The Current Processes are Disjointed

1?2
® w
&

528

ARE MY ASSETS
AT RISK?

77 ?4 \ Iﬁ""
HOW DO WE

P2 STAY IN SYNC?
HOW SHOULD W .
127
RESPOND? E'K O }5

HOW CAN WE
RESPOND FASTER?

A

ALERT!

¥

= -

WHAT IS HAPPENING
RIGHT NOW?

PNeverbridge’

DOES IT IMPACT
7?2 US? p S\ iERE ARE MY
- PEOPLE? WHO SHOULD WE
\ m i



I Everbridge CEM Offers an Integrated Approach

Critical Event
Management
PLATFORM

+ ASSESS threats impacting your assets
LOCATE responders and stakeholders
ACT to automate SOPs and mitigate threats
ANALYZE to improve team response
COMMUNICATE to optimize response
VISUALIZE with a 'single-pane-of-glass’

Peverbridge’

Kl Srreme
= EX

VISUALIZE &
ORCHESTRATE

0

COMMUNICATE &

Performance

v

ACT
Initiate and marage
response




ASSESS: What is happening? What is the impaci?A

Determine the likelihood, severity, and impact

EVERBRIDGE NETWORK
PUBLIC SAFETY INTELLIGENCE

TRUSTED THREAT INTELLIGENCE WEATHER INTELLIGENCE

severbridge® 15



LOCATE: Who is in harm’s way? Who can help? 3

Identify resolvers, impacted personnel, and key stakeholders

Static Location
9 Last Known Location

9
@J Expected Location

@ Availability and On-Call
If@l Skills or Needs

severbridge® 16



ACT: Which team members need to act? h

Automate Incident Response

p— Automate:

= Laiarech imisdant i

o RO ol el il
= Procedures
Active Shooter on Campus e Tt
Actve Bhaooter on Campas (1) L L S2onans detahy b + Arbod Shrvilis  CVWAT Badrs

Curmeril Tav

Escalation policies

ST DE LS

i

Best Practices

Response team and
cdevice activations

Collaboration

severbridge® 17



COMMUNICATE: What should employees do?

Notify employees on how to act and keep stakeholders informed

QD
@

Employee

Inifiated

zg&.everbridge‘

&

200+ Countries
100+ Devices
Globadlly Local

=]

e

Organization
Initiated




Everbridge Platform

Our competitive differentiators...

©'O©00

Industry Leading
High Availability Redundancy Across Redundant Security & Comprehensive

and Scalability Major Modalities Operations Centers Compliance Support

h Tw
ribute r distri
sn-demand == iy staffed 5
nd full € 2 auditors

CIANCY



Everbridge Critical Event Management Platform

APPLICATIONS
B O 5 @ B
Safety Mass T Incident Secure Communily Crisis Visual
Conneclion Nofification Alerting Manogement Messaging Engagement Commander Cocr:m:wd
PLATFORM
> B 8 0
= = -]
Rules Open Extemnal Localion Mofificalion Contact
Engine AlPs Event Feeds Engine Engine Dotabase

é&everbridge‘ 20



Critical Event Management Yields

LOMDON, UNITED KINGDOM

: [ -_ =- ¥ . W '
-~ » ; ! .: " ; "':'I-:-l i 264 | LD PROTEST
’ L o 167
- X : A

SOTENT EL DECRSION WM LONDOM
d TED TO BUSINESSES, TRAVEL

R TR _5

Better management conirol + Less disruption + Lower cost

" Business
Securi
ty Operations

;‘/f'i"%everbridge‘ 21



Everbridge’s Successful Land-and-Expand Strategy

Everbridge's broad product porifolio has gained mementum..... ...Driving a significant increase in mulli-product deals

Core

Mass Nofification

3Qé a7
Pricing Channel Partners
» Applications S LENEL )
* People & Assets iy EMC’
» Premium Usage New Logos, Grow Base and
Extend Geographies

Hseverbridge'



severbridge®

Current Customer Examples

Q3 2017
Highlights

» Largest CEM deal to-date
ITA deal fo-date

|
gest International deal to-date .'

23



Customer
Penetration Fuels
Network...

...& Network Fuels
Customer Growth

Aeverbridge'

24



Size & Scale

Customer base

Ecosystem
Product Set
User Interface

Solutions

Aeverbridge'

Competitive Group

Competitive
Landscape

Largely Regional Reach

Largely Vertical Specific
Limited
Generally Point Solutions

Product Ul

Mass Notification or IT
Alerting

Everbridge

200+ Countries and Territories

Multi-Vertical

Global multi-discipline

Integrated multi-problem and use
case suite

Multi-channel visualization

Crtical Event Management

25



Multiple
Growth
Sirellegles

severbridge®

m

Expand sales
to existing

Acquire new customers

customers

Lavnch new
applications
to target new
markets and
use cases

Expand
internationally

Opporunistically
pursue
acquisitions

26



Proven Executive Team

lulme Ellertson Bc-b Hughes Ken Geldman Joel Rosen Imau Mv:-u]lne Clavdia Dent
nan & CEC Fresident senior VR & CFO Chief Marketing Officer Chiesf aloopy Officer enior VP Froduct
- v ‘Oomez ° O0mES

59

e SOOIMBZ JBoston sala T ‘
(‘._“wlulltfu @ F¥eon kbl B\;:;I: (+ @

= . i
(ﬂkamar P B . iES

'uflclt Vaishnavi

Jmﬂer Culu \:Ia E-Illnd M.ark

Yuan Cheng Gary Phillips Scot Burneﬂ
Serior VP Enginesting Senior VP Sales Senlor VP Operations o Gar Chd [T Alartinsg & 107
iy 3 ﬂ YOTTAA
@ 'oomez °~ o s MOOMEZ E! ¥ Novell EIUTEZ Bmuﬂiic
@ oomez Axeds ™ treaee B "Yeor: ADL Avekia

Team has executed growth strategies across multiple public companies.
8 of the team members have worked together previously.

Aeverbridge‘ 27



Financial
Highlights

ﬁ&everbridge'

(1) Adjusted EBITDA Positive 20146 and 2012-2014,

I C )

Strong Revenue Growth
Adjusted EBITDA Positive!
Strong Saa$ Metrics

Pure Play Saa$

Compelling Unit Economics

Attractive Long-term Model

28



Strong Revenue

Growith

2013 2014

Hseverbridge'

2015 2016 Q2-16
Revenue

in millicrs of dollars

Q2-17

Q3-16

Q3-17

29



Predictable SaaS
Recurring Revenue Model

'\ \"

-(-; \u
Total Revenue

in milBons of dollars

oo A
d‘ '\'\\\

{1] Year ended December 31, 2014 and through September 20, 2017,

those confrocts, exclusive of upsell.
13 Ineach ol the lo:f fhree fical yean ending December 31, 2014 and hraugh Septembeer 30, 2017,
4] 2.0 year average conbioct durakien a3 of Sephember 30, 2017,

severbridge'

96%

of revenue is recuming
subscription’

907+

of revenue comrmc’reg
prior to quarter start ©

110+%

annual revenug
refention rate

2

years average length of
customer confract *

2] Cwar 90% of the revenue recognized in each of the eight most recently completed guorten was generated from conteccts entered inte in prcs quarten of renewals of



FIRST YEAR ' SUBSEQUENT YEARS'

Attractive 93-95¢ 6¢

C US-I.O m er spent to acguire $1 of spent to retain $1 of
5 recurming revenue recurring revenue
ECconomics

Adjusted Gross
Margin Percentage ?

2013 2014 2015 2016

{1) Reflects $0.93 and $0.95 spent to generate eoch $1.00 of new soles in 2015 and 2014, compared to 12manths of confroct value for contracts
A i e enteredinds in 2015 and 2018, and $0.04 1o renew each $1.00 of renawd sales in 2015 and 2014, compared 1o 12 manths of contract value for
E"ferbndge controcts renewedin 201 5and 2014, 3
2] See slide 37 for a reconciliafion of adjustad gross mc:g'n o gross profil, the most comparable metic caloulatedin accordance with LS. GAAP.



Continued Strong Momentum in the Business

m Q317 revenue of $27.3 million (up 37% y-Oy-) vs
guidance of $24.4(2 milllion and Adjusted EBITDA
of $0.8 million vs guidance of ($0.2}2 million

- Significant success with Go-to-market strategy
- Big confract win with New York State

- Sales force split of “hunters” to close big deals
and "“farmers” to upsell to existing customers

m 2-17 revenue of $25.0 milion (up 35% y-o-y) and
adjusted EBITDA of [$0.1) milion

- Customer count ending Q2-17 of 3,441 (up 15%
y-0-y)

- New products accounting for 36%!" of new
business

- Added 123 net new customers up from 113 net
adds in Q1-17

- Signed 40 mulii-product deals (33% increase
year-over-year)

Non-mass nofification bookings (TTM basis)

42%
. 32% Iaé% l
Qd1s Q7 Qz17 Q317

G
< M

j I 42

Qs Qzi7 Qe QT

(1} ©na Trailing Twelve month basis. Includes Sofety Connection, Commurity Engagement and IT Alerfing pracucts. Mot inclusive of Crisis

Aeverbridge'

[2] At midpoint of guidance,

Commander or product ocguired through IV ccquisition Visual Commond Cenler (VCC).

32



History of Positive Adjusted EBITDA

0.0

(1.8) due to new product investment 8 e o
: 1.6) due
Bl scfety Connection acquisition related
headcount
n Secure Messaging increases

& Community Engagement

2012 2013 2014 2015 2014 1Q162Q163Q16 4Q14 1Q17 2017 3Q17
Adjusted EBITDA' Adjusted EBITDA
inmillions of dollars in millions of dollars

[1) See slide 37 for a reconciliotion of adjusted EBITDA lo net loss, the most comparable metic colculated in accordance with U5 GAAP,

Hseverbridge” o



Strong and
Diversified
Revenue Profile

Revenue by Sector!

50%

Corporate

15%

Hedalthcare

35%

Government

(1) 12 months ended September 30, 2017,
Aeuerbridge' (2] 12 mentts ended Septermber 30, 2017,

Revenue by Geography?

10%

Rest of world

790%

us



Attractive Financial Model

As a % of Reverue

2013 2014 2015 2016 H12017 Q32017
Adjusted Gross Margin %! 71% 72% 70% 72% 71% 72%
Sales & Marketing 39% 37% 44% 45% 46% 43%
Research & Development 19% 17% 20% 19% 22% 21%
General & Administrative 14% 18% 21% 19% 21% 23%
Adjusted EBITDA Margin? 7% 6% (6%) 0% (5%) 3%

[1} Seeslide 37 for areconciliolion of adjusted Gross Margin % to net logs, the most comparable mefric calculatedin occordonoe with U5, GAAP.
A b d ® (2] Seeslide 37 for areconciliolion of adjusted EBITDA fo net loss, the most comparable mefric caculaled in cccordance with U5, GAAF. 35
everbridge



Experienced
Public Company
Management Team

Adjusted EBITDA
Positive'

Saas$ Subscription Model Growing Enterprise

Investment Software Suite

summary 379 110+%

annual revenue
2 :
Revenue CAGR retention rate®

L] L]
Disruptive in Physical
$40 B l I I I o n Safety & Security Market

TAM in 20204

(1) Adjusted EBITDA Posifive 2014 and 2012-2014,
é& i » [2) 37% compound annual growlih rate is for 2013-2014,
everbridge (3 Yeorended December 31, 2016,

[4) Everbridge esfimales based on data from Frost & Sullivaen and Markets and Markets



ENDNOTES = NON-GAAP RECONCILITATION

For the 12 months ended Decemeber 31,

207

For the three months ended

2012 2013 2004 2015 2004 31-Mar  30-Jun  30-Sep
Gross Profit 3158 21.3 $30.3 Lxi R $53.1 $15.2 3178 $19.2
Amortization of acquired intangibles 0.2 0.0 0.2 20 23 0.7 0.3 0.3
Stock-based compensation 0.0 0.0 o1 0.1 0.2 0.1 0.1 0.2
Adjusted Gross Margin $14.0 $21.4 $30.7 541 $55.4 514.0 518.1 $19.7
Net Income/ (Loss) ($5.1)  (30.9)  ($0.6) ($10.8) ($11.3) ($62)  ($3.4)  ($42)
Interest expense, net 0.3 0.3 0.3 0.5 0.5 (0.0) (0.1) (0.1}
Tax expense, net Q.1 0.1 (0.1 (0.4) 0.0 0.0 0.0 (0.1)
Depreciation & Amortization 25 2.5 2.5 8.0 7.7 29 2.3 2.4
Stock-based compensation 3.4 0.2 0.4 1.5 3.1 1.0 1.1 28
Adjusted EBITDA 51.2 521 $52.5 (53.4) - (52.3) ($0.1) 50.8

Hseverbridge'
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